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Dear Licking Countian,

As we think about wrapping up 2009 we will needdok at some changes in our operations given #witiood of a 40% cut in
funding that has been driven by the slow econofyer time we will likely also see some reductiorpersonnel unless several new
funding partners can be identified. Our staffilgydntly exploring possibilities. We would welc@nyour ideas.

Newsletters starting in January will be electromidy. If you want a copy mailed to you, we must geu to pay a $10.00 fee for the
eight copies of the County Connection that wouldnisled in 2010 (see attached shedlje need your email addresses, please
email them to: swearingen.34@cfaes.osu.edu

While some programs may continue with little nosibke changes, others will be discontinued or temsfl to volunteer leadership.
We are grateful for the high level of ownership @nedhmitment to OSU Extension that we enjoy in LigkiCounty.

One change that will take place, effective Janugrys that charges will apply to postage, paped eopying that is done for
organizations that we partner with on a regulaisha®rganizations will be invoiced on a semi-arirhasis. Paper and postage costs
for programs will be recovered through fees collddor the meeting or a cooperating sponsoringrozgéion.

We look forward to providing relevant and meaningiograms to you. We are appreciative of yourarathnding and cooperation.
Licking County Agriculture Hall of Fame applicati®are due by December 31 and applications aresdm@iby contacting our office.

Your local extension office is cooperating with thePickaway County office in holding an Agriculture Economic Outlook
program on Thursday, December %' beginning at 6:00 p.m. The program will provide an assessment and okitiodGrains and
Biofuels; Input Costs and Farmland Values and Md&xtonomics. The cost is $20.00 per person. ADBKI Barm Credit Services
are assisting in helping to sponsor this event.seRations for the program that will be held neacléville may be made by
contacting the Licking County Extension office 407670-5315.

We have two premier programs that we are sponsoringr co-sponsoring in December that will be held Icaly:
December 10 — David Kohl — Ag Mega Forces Conferea (See attached form)
December 18 — Central Ohio Agronomy Day (See atthed form)

Best wishes for the Thanksgiving and upcoming Huji§eason in December. Our office will be closedNovember 28 and 27",
and December 4and 24

Upcoming Events:

Tues.,Nov. 17" — Fruit Growers User Group Program

Wed.,Nov. 18" — Licking County Sheep Improvement Committee Mtg
Wed.,Dec. 2 — Professional Agribusiness Program

Wec., Dec. 3(" — Private Pesticide Applicator Recertification GlgExt. Office

Sincerely,

Howard J. Siegrist, Extension Educator,
Agriculture and Natural Resources

Empowerment Through Education
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) w Newsletter Policy for 2010

& + ( Due to changes in our local office and

o | , limited funding, the County Connection
- $%! : # newsletter will be sent electronically

n ' aym only starting January 1, 2010.

F &1 - If you would still like to receive the
newsletter in the mail, the cost will be

0+1 % / $10.00 per year. Please call our office

(ask for Melissa) at 740-670-5315 or

) + %1 email swearingen.34@cfaes.osu.edu
)+ 2#3 .+4 # with your email address or fill out the
56 .+2-4 attached form and mail to our office

(see back page).
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Copier Use Policy for 2010 We are now in the process
of writing a policy to charge for copier use at the
Extension office. This is necessary in order tefkeosts
down in light of impending budget decreases. Chang
will take effect January 1, 2010. We will keep you
informed of the proces i

Hay Barns Now Financed By FSA
Stan Smith, Extension Program Assistant, Fairfi&dinty
Ohio State University Extension

Effective August 17, 2009, the opportunity to ficarhay barns through Farm Service Agency (FSA) eceeality. Patterned and
regulated similarly to the grain bin loans whiclsA-has administered for years, 85% of the costes¥ storage facilities for up to
two years worth of "hay and renewable biomass" pctdn may be financed at the fixed FSA interet far either 7, 10 or 12 years
depending on the amount of the loan. In certaicuoitstances, the renovation of existing storage asybe financed. The FSA farm
storage facility loan interest rates for loans pssed in September, 2009 are 3.25% amortized yeai’s, 3.625% for 10 years, or
4.0% for a 12 year loan.

For the purposes of this loan program, "hay" idrdef as all the traditional grasses and legumewrmgiia Ohio for hay crops plus
grain legumes such as soybeans if they are hadvestevhole plants. "Renewable biomass" is defireedry organic matter that is
available on a renewable basis used for producimeggy in the form of heat, electricity and fuel.a@xples include algae, crop
residues, plants and trees, other ag commoditiévyegetative waste material.
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For more detail on securing financing for hay sgeréacilities, you may contact your local Farm $&\vAgency, or review thisarm
Storage Facility Loan Fact Sheedt http://www.fsa.usda.gov/Internet/FSA_File/fsfl09fpdr USDA Notice FSFL-57 at
http://www.fsa.usda.gov/Internet/FSA_Notice/fsfl . 5df
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Treestand Safety
Tim Butcher,
Article from Ag Safety S.T.A.T. Newsletter
Ohio State University Extension

With an archery deer season that runs from Septe@itib through February 1, many of the hunters ingppo repeat last year's
harvest of close to 233,000 deer will be taking &om treestands. Now is a good time to reviewewa $afety reminders for hunters
planning to use a treestand.

When hunting from a tree stand only use one thewblean tested and approved by the Treestand Maurdes Association
Choose a healthy and straight tree

Verify that manufactured steps are in solid woothwlfin bark

Always use a full body harness. 33% of hunters wémtreestands will fall at some point in theie§

Single belt restraint systems are no longer apprdnezause of the deadly circulation conditions #natcreated by them and
because self rescue is so much more difficult

Attach the climber and the treestand together

Practice the use of the treestand and full bodgdss at ground level before ascending the tree

Treestands should not be any higher than 15 feat the ground

When buying a treestand make sure to send inrtigupt registration information to learn about dumyire product recalls,

To learn more about tree stand safety, visit theeS$tand Manufacturers Association and take a frelneo course at
http://www.tmastands.com/

According to the Penn State College of AgricultuBalences, approximately 10 hunter’s are killedomaly every year in falls from
treestands with even more than that severely idjufeaking a few precautions can help make sureatsccessful hunt is the only
excitement that happens when using a treestand.
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Rural Roadway Driving & Daylight Saving Time
Article from Ag Safety S.T.A.T. Newsletter
Ohio State University Extension

The majority of roadway crashes involving slow-nmayiehicles are rear-end collisions — so give nist®adequate warning to slow
down.

Sunday, November 1, marks the end of Daylight SaViime and the beginning of months of colder terapees and fewer daylight
hours. For those who drive slow-moving vehiclegeguipment on the roads, it is also a good timehteck the condition of your SMV
emblem. The combination of decreased visibilitd @oor weather are a dangerous mix, so taking stepgrease visibility on the
roads should be a priority.

Remember:

Use an SMV labeled as approved by the Americane®Bpoif Agricultural Engineers (ASABE)
The SMV sign is required by law on all self-propgeéllor tractor-towed agricultural equipment.

Properly mounted, the emblem should be centereddwsix feet off the ground pointing up, perpenthcto the direction of
travel.

Keep the sign clean for maximum visibility.
Replace damaged and faded signs. Faded emblemetarsible for at least 500 feet and are a violabf the law.
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Emergency Management Tip of the Month — Seasonal drH1N1 Vaccines
Aletha I. Reshan, Emergency Management Plannindzailndation Program Coordinator
Article from Ag Safety S.T.A.T. Newsletter
Ohio State University Extension

Vaccination is the best method of flu preventionaxding to the Center for Disease Control (CDG).fdct, the CDC is encouraging
all Americans to receive both the seasonal flu wecand the H1IN1 flu vaccine. The CDC recommemdividuals receive both
vaccines to be fully protected as each vaccinessgthed to prevent different strains of flu. lalso recommended that the vaccines
be received as early as possible.

The seasonal flu vaccine is now readily availalvid ean be obtained through a visit to a physiciahealth clinic as well as retail
locations such as Kroger, CVS, and Walgreens. aMegage cost for the seasonal vaccine is $25 withestypes of insurance plans
covering the cost incurred at retail locations. e€@with your individual insurance provider to leahe specifics of your plan.
The H1N1 vaccine is available in limited quantitiebhe Ohio Department of Health will disperse HiEN1 vaccines according to
population percentages. For example, Franklin Goisnhome to 10% of Ohio’s population and therefauill receive 10% of the
vaccines. The vaccine will first be provided tohrigsk individuals such as health care workers ameérgency responders who have
direct patient contact. Ohio will be receivingfitst batch of the vaccine the first week in OanbCall your physician to learn when
the vaccine will be available and check with ymsurance provider well regarding coverage.

Remember, even though there is a wait to receiweHttiN1 flu vaccine, it is important to receive sSeasonal flu vaccine as soon as
possible.

For more information, please visit the followingheées:

http://www.flu.gov/individualfamily/vaccination/irek.html#seasonal
http://www.kroger.com/pharmacy/Pages/its_time_tghtfithe_ flu.aspx
http://www.cvs.com/flu/?WT.mc_id=FH 100509 CVSHorké&u
http://www.walgreens.com/marketing/storelocatodfjgp
http://www.10tv.com/live/content/health/stories/2000/02/story _hlnl vaccine.html?sid=102
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Interpreting Financial Statements and Measures
Center of Farm Financial Management
University of Minnesota

One of the unique things about agriculture is thast ag producers are also their own chief findraffecer. As agriculture becomes
more and more complex, farm and ranch managers toegtderstand and communicate in the financialdvdrhe Center for Farm
Financial Management has created a new online Workseries to help ag producers (and anyone whksmeith them) understand
and use common financial statements and measutgsnégw website, Interpreting Financial Statememid Eleasures (IFSaM), is
intended to teach producers the basics of inténgr¢he 4 major financial statements and the 2ariaial measures recommended by
the Farm Financial Standards Council.

IFSaM is a series of online videos that producers work through at their own pace. Each sessionigees benchmarks, based on
actual farms, that producers can use to evaluaie dlwn financial position and their financial pamhance. Case farm examples are
used to bring the data to life. There are alsoooyati “test your knowledge” quizzes at the end afhesession. In total, there is over 2
% hours of information.

Best of all, it's free. This series was createdhwiinding from the North Central Risk Managemenué&ation Center. IFSaM is
located ahttp://ifsam.cffm.umn.edu/

Please take a look at this series for you own pedsknowledge and also forward this to ag produgérs could benefit from this
series.
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MarketView...U.S. Dairy Outlook Brief November 2009
Cameron Thraen, State Specialist, Dairy MarketsRuolity
The Ohio State University Extension, The AgricudiuEnvironmental, and Development Economics, Thio@Gtate University

The current discussion front and center for evegyiorolved in the U.S. dairy industry involves hbwoken the current system is and
in what manner can this be repaired. My commenthigissue of MarketView center on explaining whrathe world is going on
with U.S. dairy, milk prices, and dairy farm finaaichealth.

My comments center on the two charts shown beldvarCl depicts the time path for the total numkfemidk cows in the United
States over the period January 1998 through Segte2009, and Chart 2 shows the relative contrilbbutithe Class 3 milk price
made by each dairy product market over the perodidry 2004 through August 2009.

Chart 1 depicts the total number of milk cows ia th.S. herd over the period January 1998 througiteGeher 2009. In particular |
wish to draw your attention to the three sub-pesjadily 2000 through December 2004, January 20@4dgh July 2008, and January
2009 through September 2009.

In the first period the U.S. total milk cow number®ow that the national herd peaked in the firstdlmonths of 2000 at an average
of 9.228 million milk cows. Just following this ped, the Class 3 milk price reached its lowestgmé¢ $8.57 in November 2000.
Over the next forty-two months, the number of natkws declined (with a short period of reversal)rrthis 9.228 million to 8.985
million head, a 2.5% reduction of 244,000 headaBeing supply with demand, which over this pericaswessentially domestic use,
the Class 3 milk price rose from the low of $8.6720.58 in May of 2004. Clearly reducing the numblemilk cows produced a
better and more profitable balance between millpsugnd demand and a better bottom line for U.8dpcers.



Now consider the period January
2004 through December of 2008.
The total number of dairy cows

in the U.S. dairy herd increased
3.87%, almost unabated, by
348,000 head to peak at 9.333
million head in December 2008.

Over this period, the Class 3 milk
price moved between a low of
$10.83 in May of 2006 to an all-

time high of $21.38 in July of

2007. What is different about this
period versus the first period

highlighted? Why with so many

additional cows in milk, did the

price manage to climb to over
twenty dollars?

Chart 2 depicts the relative

contribution to the Class 3 price
from each of the products, butter,
cheese and whey. The total value
is the announced Class 3 milk
price.

First, you can see that the

contribution from butter

(butterfat) peaked in early 2004,

and has declined since that time.

Second, the contribution from cheese (protein)geeked with butter in early 2004, declined throtigh period until July of 2006,
and then began an unprecedented rise in valued,Tthie contribution from whey (other solids) grembstantially over the same
period and then returned to more normal levelsairlye2008. What is the explanation for these ppedterns. In this period, the
balancing of domestic supply with domestic demaiad augmented with the new demand for export preduein the United States,
primarily skim milk powder and whey proteins. Timspacted prices first in the whey market, with th&SS whey price rising from
$0.28 per pound in May 2006 to a high of $0.76 gmund in June 2007. Along with the whey marketdkien milk powder market
made dramatic advances, absorbing all of our cersiide on-hand government stocks of nonfat dry rthi&n the commercial supply
of nonfat dry milk, finally impacting on the suppiynd demand balance for cheddar cheese. (The NABf&trdry milk price rose
from $0.83 per pound in June of 2006 to a high2D6 in October of 2007 on the strength of thiseekpemand. High skim milk
powder prices over this period had an adverse immpathe production of cheddar cheese as cheesegsars sought less expensive
ways of making cheese milk). At the July 2007 pewk, the Class 3 price at $21.38, the absolutdritnrtions from the respective
markets were (i) butter, $5.64, (ii) cheese $12&8] (iii) whey $3.15. This augmentation of donestemand by export demand
fueled the unparalleled increase the level of tilk price and ultimately the size of the U.S. miéw herd over this period.

Now to the last section to highlight in Chart 1.eTperiod January 2009 through September 2009. iMitleconomic growth in the
world economies coming to grinding halt over theiguk July 2008 — December 2008, this augmentatiodamestic demand from
exports vanished literally over a couple week mkiromid December 2009. Without this additional @ehto absorb the output from
9.3 million head of highly efficient dairy cows the United States, there was no manner in whick prites could remain at the $20
level. And of course they did not do so, fallingnakt immediately back to just under ten dollarsai€2. The reaction in the U.S.
dairy industry has been dramatic. In a space of eight months, the industry has jettisoned 2.2%t€tows, 207,000 head. The
current number of milk cows, 9,126 million headresgents a tremendous culling over a very short pevéod. Note that the time-
frame is even more compressed as the real cullkginb in earnest after April 2009 as producers langoping for a market price
adjustment that does not materialize. Culling téedauts the number of milk cows back to the Decenif®6 level, a level
commensurate to balance domestic demand, but e #&20 milk price, but at the $10 level. The cgeing to slaughter represent
primarily herd expansions on farms that will congrto produce milk, and complete dairy farms, sagkthose herds purchased by the
Cooperatives Working Together program, which hauted.

The question before us now is where do we go frene’h The Chicago Mercantile Exchange futures mc€lass 3 is projecting a
$14.49 price average for the coming twelve monitire September 2009 USDA Livestock, Dairy and Pgukport projects a Class
3 price in the $13.75 - $14.75 range. These priefact the view both in the market and from theéydaconomists, that the cow herd
must be reduced more if we are to see prices kibtarthese projections.
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On the policy side there are calls for a wait agel grogram, meaning do nothing on the supply managefront, and let the natural
exodus of cows and farms continue. At some poiaththlance between supply and domestic demand evilestored and prices will
rise. Will they rise back to the levels of 2007 &@)8? That depends on the depth of the retrenchamehthe speed with which the
domestic and international demand returns. Clearhew balance will be achieved. As | have writteMarketView before, | believe
that the number of milk cows which will restore mad profit margins to U.S. dairy farms requires tteo 100 to 140 thousand head
exit the industry. This would put the U.S. indusbrigck to the January 2004 level with a milk supghisit will balance against
domestic plus some small amount of export demarakevho mistake about this reduction. It will benfiali for many as most of the
cows that have been sent to slaughter are fromnsiqras, and marginal producing cows. Those yekitst &iill likely represent entire
farms.

Others call for new federal programs designedrtit Iboth the number of dairy cows and the efficient those cows on a farm by
farm basis. These programs will work; they worlother countries such as Canada, but they do coraeast to the U.S. industry.
That cost is the overall efficiency of the U.S.rglgiroduction sector. Supply management progranmisenitadifficult for the dairy
sector to react swiftly to new market opportunitisach as the growth of the export demand in 20@¥ 2008. The cost of not
implementing supply management program of some tyiiebe the continued swings in dairy prices amgnfer income and net
returns. This is the thorny and difficulty challenipe industry will have to deal with in the comimgnths.
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Forage Focus: Late Fall Pasture Fertilization
Rory Lewandowski, OSU Extension Educator, Agricidtand Natural Resources
The Ohio State University Extension

Late fall can be a good time to apply fertilizeddime to pastures. Make sure that weather conditare right, mainly that soil is not
getting compacted or ruts created during the agfidin of lime or fertilizer. Pasture fertility iomplicated by the fact that grazing
livestock move and transfer nutrients. This wibult in pockets of higher or lower fertility compearto average pasture values. For
this reason, applications of fertilizer and limeptstures should be based on good soil samplirgegtes.

Grid soil sampling might be used to identify lowgaage and high fertility areas within a pastureisiwould allow fertilizer and lime
application to be targeted to where it is most eeeand avoid over and under application when amewendation is based on one
single average sample. This procedure might be chimdi by the observant pasture manager samplingrdingoto pasture
productivity and livestock grazing patterns.

Once soil test results are in hand, a pasturdifieigoal might be to apply limestone and fertilize meet minimum or critical soil test
levels. For grass/legume pastures, | generallymneeend the following soil test goals: soil pH of 6sb6il phosphorus level of 25 parts
per million (ppm) and soil potassium level of 1@ 110 ppm. Once these critical values have beerheeh the goal might be to
maintain or increase pasture fertility through ggoalzing management.

If a choice must be made between fertilizer ance$itone, putting dollars into increasing the soil ipHbrobably the wisest use of
dollars. Getting soil pH to 6.5 or close to it a® the availability of other nutrients in the stil be maximized. Various sources
recommend that urea nitrogen fertilizer shouldbetpplied for up to one year after lime has beefased applied.

When the question of nitrogen fertilizer is raiseg must think about the nitrogen source, weatberchst, and soil temperature. If
the goal of the producer in applying nitrogen fea#r is to produce grass growth for livestock gmgzthen the benefit from a late fall
application (November) is very limited. Our coohsen grasses grow best in an air temperature @ing® to 75 degrees F. How
many of these days can we count on in November?eTten be some slower grass growth, particularth el fescue, even in the
40 to 45 degree range, but even so, the amounyahdtter accumulation will not be very great.

The main benefit of applying a nitrogen fertilizarNovember is to strengthen that grass planttierdoming year. Even though the
air temperature is too cold for above ground grovitte soil temperature is warm enough for root ghowate fall nitrogen
fertilization feeds the plant roots, allowing thiamt to build a stronger root and tiller systemasaes fertilized in the late fall will
green up quicker in the spring and produce moreraigs growth.

If the goal is to provide nitrogen for root growts well as build up phosphorus and potassiuniesgls, a fertilizer material like 9-
23-30 or 19-19-19 can be used. If primarily nitrogend phosphorus are to be supplied, consider iBA#R), 18-46-0. When nitrogen
is the focus, urea is the cheapest nitrogen sosugglying about 44 to 46% actual nitrogen. Howguega can lose a portion of its
nitrogen to the atmosphere through volatilizatibhe process by which this happens involves ureasgnges contained in the soil
and plant residues that convert the urea compdodrge ammonia gas.
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Factors that influence the rate of the urease iceaatre soil temperature, soil pH, moisture/hurgidind residue coverage of the soil
surface. Generally if urea can be applied withirhddrrs of a half-inch or more rainfall, loss by atilization is not a factor. Using a

sulfur-coated urea can slow the release of ureandiovd reduce losses. Adding a material, like Agnotahich is a urease inhibitor,

can buy about another 14 days before a rainfakkexded to avoid losses.

Getting back to our late fall fertilization discies, urea can works well in this situation becagsmerally our air and soll
temperatures are low enough that large volatiliwatosses are not a concern. Research from NorkotBaon urea volatilization
losses related to soil temperature show that all sesnperature of 45 degrees the percent of uiteagen that was volatilized after 10
days was 6%. Even so, the best urea applicatiategly is to time the application before rainfall.

To benefit grass plant root and tiller growth ire thoming growing season, consider an applicatioB0fo 50 pounds of actual

nitrogen per acre to pastures in November.

What Is The Health Of The Crop Insurance Industry
Stu Ellis, the farm gate editor
University of lllinois at Urbana-Champaign

With all of the crop production problems that hdeset the Cornbelt this year, you may have a dlelsgionship with your crop
insurance agent. Not that you will be picking outtains or anything like that, but this has ceftaibeen a year for frequent
communication and it has not come to an end. Yoy ev@n be wondering about all of the claims thdt nve to be paid, and if
crop insurance companies can weather the curremhstThat’'s a good question, too!

The crop insurance industry continues to diminiskize annually with companies buying each othet.&e they making money and
are the companies that you expect to send youdmaminity check in good financial health? lowa Statgversity economist Bruce

Babcock conducted health check umn the crop insurance industry after the USDA regmbhigh profitability and the industry
disagreed. USDA's Risk Management Agency said teeagge annual rate of return on equity within tigustry since 2000 has been
19%, which was 72% more than what might have bepedaed. In response, the insurance industry sa&icttop insurance industry
is not as profitable as the property and casuattystry and there is more risk in crop insurandes Tit-for-tat is not new and causes
Congressional inquiries into crop insurance thatfeequently not clearly answered.

Economist Babcock says a simple and reasonableungeatprofitability indicates, “that industry subiges could be reduced by more
than a billion dollars without adverse impacts angoam effectiveness.” He says the big differeneeveen crop insurance and
unsubsidized insurance is that about 80% of thenjpr® revenue is paid by taxpayers in return for thguirement to sell crop
insurance to all farmers who want to buy it. AndoBack says that makes good reason to questiorathalbout a 72% rate of return
above what might be otherwise expected.

While crop insurance products and premiums aresétmee from one company to another, because of feeguality requirements,
there is some competition among the various crepramce carriers. And Babcock says, “Those compaha are best at using the
government-provided reinsurance make more moneyadttzers. In addition, companies compete with edhbr for market share by
competing for crop insurance agents' books of lessiri He says those companies that pay higher cesions to independent agents
will tend to increase their market share. Thus,d®ak says, if all else is equal, examine the comimisstructure to find out which
companies are doing well and which are trying tblasses.

His examination of crop insurance agent commissfonnd that in the past 8 years, commissions haie letween 15.5% and 17%
as a percentage of total premiums paid. But instrme time, he says the dollar amount of commisgaid per policy sold has
increased fourfold. Adjusting commissions to gehevage inflation, Babcock says, “the amount by whigents were able to
increase their compensation because of increasgfitspof the crop insurance companies in 2008 wa®Ho per policy.” He
multiplied that amount by the 1.148 million polisisold in 2008 to arrive at $1.165 billion, whiok dontends is overcompensation of
crop insurance agents. And Babcock feels thatexaessive support of the crop insurance industry.

If Babcock’s $1.165 hillion is cut from industryvenue, there would be about $2 billion left frondanwriting gains and expense
reimbursement. He suggests that underwriting gedngd be returned to the Risk Management Agenc\RMA could cut expense
reimbursement to $426 per policy, and save $500omiper year in commissions. But he doubts thahg€ess would cut such a
program that has pumped money into the pocketsapf imsurance agents who live in rural areas. Nbedss, he believes the same
level of service can be provided to farmers at ahmlawer cost.



Summary:

Crop insurance companies and their agents will leal@ of work this fall, but they will be compened for it. With an average
commission exceeding $1,000 per policy, crop inscgaagents could serve as an indicator of the thedlthe industry. While the
industry says it is in challenging financial tim&SDA disagrees, however there are difficultiesléermining which side is correct.
If agent commissions are the only inequitable fgdtwe financial health of the industry could béedmined by those commissions.

g Pl From the desk of:

Lori Swihart, Master Gardener Coordinator
OSU Extension - Licking County

Winter Salt Damage

With the prediction of a very cold and snowy winggaproaching our area, homeowners need to take pogrentive measures to
protect their landscape investments and save hbeies curb appeal from salt damage.

Salt damage can be from salt applied on the sidevaald roadways and salt spray from passing mtgasswell as from snow piled
on top of plants that contained salt. Runoff froraltimg snow with salt can also change the structdirhe soil and make it more
compacted. Compaction will restrict the nutriemtater and oxygen availability to the plant resgtin malnutrition or suffocation of
the roots. Salt accumulation damage will show upasit leaf edges or needle-tip burn which developkte February or early
March. Damage from salt spray will kill twigs andds possibly cause disfiguring. The road side efglant will be harmed but not
the opposite side.

Some ways to prevent salt damage to your landsedpe
1. Avoid using de-icing salts. Try to use coarse sansw dust for traction.
2. Keep your plants healthy
3. Create barriers from salt spray with burlap, ptastisnow fencing
4. Plant away from roadways
5. Plant salt tolerant plants. Find a list of saletaht plants avww.rittenhouse.ca/hortmag/glyrssity.asp
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Attention: Help Us Keep Our Email Lists and Mailing List o
Current... |
Our newsletters will be sent electronically onlgrihg January 1, 2014

and new postal regulations mandate that we pag &febulk mail that
is returned to us. We greatly appreciate yourreffto update our officg
with your email and mailing address changes. Thank

Empowerment Through Education
Visit Ohio State University Extension’s Websites at
http://ohioline.osu.edu

http://extension.osu.edu
http://licking.osu.edu

Ohio State University Extension embraces humarnrsiityeand is committed to ensuring that all reskarad related educational programs are availabdéigntele on a nondiscriminatory
basis without regard to race, color, religion, sege, national origin, sexual orientation, gendentity or expression, disability, or veteran statThis statement is in accordance with United
States Civil Rights Laws and the USDAeith L. Smith, Ph.D., Associate Vice Presidentgricultural Administration and Director, Ohio S&University Extension TDD No. 800-589-
8292 (Ohio only) or 614-292-1868.

Hearing impaired readers may request informatiauabducational topics by calling TDD #1-800-58®88%in Ohio) or 1-614-292-1868 (outside Ohio). Fayse with physical disabilities,
special arrangements for participating in educatipnograms can be made by contacting your loctéision Office. If you need to request this infotima in an accessible format (Braille,
digital, tape or large print) please contact How@ielgrist at (740) 670-5315 siegrist.1@cfaes.osu.edu

OSU Extension does not endorse any particular pcgdiervice or company. The mention of a compamgyzt or service is for purpose of illustrationlpn
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